MARK   TWAIN
At times Mark Twain showed what he thought
to be his hard-headed business caution. A
young man called Graham Bell offered him
what he described as e a whole hatfuls of shares
in a new ingenious sort of toy called a ' tele-
phone.* But he was not to be caught with
that.
Meantime ordinary profits had grown to look
too small, ordinary gains too paltry. A hundred
dollars was only fit to light a cigar with, a
thousand too small to save. What was needed
was something with e millions in it.' In other
words, Mark Twain having invented, or drawn,
the character of Colonel Sellers, had turned
into Sellers himself; brought up on the
6 Tennessee land * and the lost earldom of
Durham and the Esmeralda mine, he ran true
to form and became Colonel Sellers, James
Lampton and the Earl of Durham all in one.
It was as if a Greek Fate, a Destiny of Necessity,
had doomed him for disaster.
All this ran along for years.
But the chief agent in his undoing was a
wonderful invention, a * machine' calculated
to revolutionize all the trade of printing, pub-
lishing and book-making. This was no less
than a machine that would set type, would
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